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(Competitive Pricing & Negotiation Strategy)
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1. naineeudinlaiuiesessan Understand Pricing

2. arnen1eeiidinAuazsnAIConsumer Psychology and Pricing
3. ATN1IAIUUATIAN Setting The Price

4. n3lidauana8931AN Price Discount and Allowances

5. ﬂ’]?[;l?dﬁ"lﬂﬂuﬂ’]ﬁ‘mLzﬁ?‘mm?ﬂnﬁ Promotional Pricing

6. NITEUINNANIIAATIAT Initiating Price Cuts
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7. mTGf‘NmNﬁmﬁ”mﬁm Initiating Price Increase
8. Responding to competitors’ Price Changes
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14. Nugn13uted (Competitive Strategy)
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UNNNI96A1A (Defense Strategy)
18. NAELNENITYNNINNIIAAIA (Attack Strategy)
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25. n9aaeueqelaluiasaisiasasiuy RC-CLASS
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¥ PhD Management, American University of Human Sciences, USA
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Director of Management Committee-Osotspa Kirin Co.,Ltd.
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" TEAM SALES MANAGER PROGRAM PEPSI-COLA DETRIOT MICHIGAN USA

¥ CUSTOMER BUSINESS DEVELOPMENT TRAINING PROGRAM PROCTER & GAMBLE AND
WALMART ARKANSAS USA
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® Sales Planning Strategy Program
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" conceptual & consultative selling

" inaftaTele-Marketing athaiitsziniawgs madjia
¥ Visionary Sales Force Management

" mysanmsdalaudinmalfua

" Sales Attitude & CRM

" MILATADIBINITINILUL Triple Win

¥ Key Customer Mgt
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